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You don’t have to wait for a job. You can create one.

In a world where unemployment often feels like a wall, Rise & Build offers
a new path: start where you are, use what you have, and grow something
that lasts.

This 31-day guide is packed with real principles and simulated stories from
the US — showing you how to launch micro-projects, grow side hustles,
and take your first steps toward business ownership.

But it’s not just about profit. The bonus section explores the character it
takes to build something meaningful — integrity, discipline, and a vision
that reaches beyond yourself.



Introduction: Take Responsibility

There comes a moment in every person’s life when something shifts — when you stop
blaming, stop waiting, and stop hoping someone else will solve your problems. It’s the
moment you look in the mirror and say:

“If something is going to change... it starts with me.”
That moment is called responsibility. And it's where all financial progress begins.

Across America — from small towns to big cities — people are feeling the pressure.
Prices are up. Opportunities feel uneven. Student loans and medical bills pile up. And
yet, all around us, there are people who are finding a way. They're starting small
businesses, turning hobbies into side hustles, freelancing, and figuring out how to thrive
in a changing world.

What makes the difference?
It starts with a choice: the decision to own your life.

Personal finance isn’t just about spreadsheets. It’s about grit, mindset, and vision. It’s
about asking honest questions:

o Am I generating enough income to provide for myself and those I love?
o Am I using my time and skills wisely?
e Am I building something for the future?

This 31-day guide focuses on a crucial first step: generating income.

Because no matter how smart your budget is, you can’t manage what doesn’t exist.
Generating income is the starting point. And it’s something you can do — whether you
have a job, need a second one, or want to create your own.

We’ve seen that people who thrive financially tend to practice seven key habits — like
giving, saving, budgeting, and planning ahead. But all of those habits rest on one
foundation:

Responsibility.

Own your income. Own your effort. Own your future.
If you're holding this book, you've already taken a bold step.

Over the next 31 days, you’ll learn practical principles, reflect on simulated stories from
across the U.S., and begin forming your own plan. Some ideas may spark new ventures.
Others may remind you of something you already knew — but hadn’t yet acted on.




So let’s begin, right here, with one powerful decision:

I will take responsibility for generating income.
I will not wait for someone else to rescue me.
I will learn, work, grow, and build — starting now.

This is your journey. And you're not alone.

Here is a copy of our 7 Key Areas to Financial Success. We are addressing the
first area in this presentation: Generating Enough Income to Thrive. For more
information, check out our organization at www.freedomsone.com
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Getting Started (Days 1—10)

Day 1 — Start Where You Are

Principle: You don’t need everything to begin — just something.
Explanation: Many people wait until conditions are perfect. But most successful
ventures start small — with what’s already in hand: a skill, a tool, or even time.

Illustration (U.S. version): In rural Missouri, a high school senior started offering
lawn mowing services using his dad’s old push mower. He began with one neighbor.
Within two summers, he had upgraded to riding equipment and hired two classmates.

Personal Reflection:

Day 2 — Use What You Know

Principle: Your knowledge is a product.
Explanation: If you know something useful — like tutoring, digital design, or baking —
there’s someone who will pay to learn it or benefit from it.

Ilustration (U.S. version): A college student in Dallas started tutoring algebra on
Zoom for local middle schoolers during COVID. Word spread through a parents’
Facebook group, and within a semester, she was earning enough to pay for rent.

Personal Reflection:

Day 3 — Find Needs, Meet Needs

Principle: Income follows usefulness.
Explanation: The fastest way to create income is to solve a problem. Start by asking,
“What do people need every day?”

INlustration (U.S. version): In a Detroit suburb, a woman noticed that commuters were
always in a rush in the mornings. She set up a curbside breakfast burrito stand near a
bus stop and built a loyal customer base on weekday mornings.

Personal Reflection:




Day 4 — Think Small, Start Smaller

Principle: Big dreams grow from small starts.
Explanation: Starting small reduces risk, builds confidence, and allows you to learn
while doing.

Illustration (U.S. version): A college dropout in Georgia started selling snow cones
at Little League games using a cooler and a card table. By his third summer, he had
upgraded to a trailer and hired two high school students to help.

Personal Reflection:

Day 5 — Time Is a Resource

Principle: Treat time like money — invest it wisely.
Explanation: Many business ideas fail not because of lack of money, but poor time
use.

Iustration (U.S. version): A single dad in Oregon spent his evenings watching
woodworking tutorials while his kids were asleep. He now sells handmade cutting
boards at local craft fairs and online.

Personal Reflection:

Day 6 — Money Follows Value

Principle: Don’t chase money — create value, and money will follow.
Explanation: When you focus on being helpful, excellent, or reliable, customers come
naturally.

IMustration (U.S. version):A rideshare driver in Chicago built a loyal client list by
always having snacks, phone chargers, and a clean car. Over time, repeat riders tipped
more and started requesting him directly.

Personal Reflection:



Day 7 — Test Before You Scale

Principle: Try it small before going big.
Explanation: A small test helps avoid big mistakes. Before investing a lot, try your idea
with just a few people and get feedback.

Illustration (U.S. version):A young woman in Denver wanted to sell custom trail
mix blends. She tested her recipes at a weekend farmer’s market with samples and
surveys. The top two blends became her signature line — now sold in three local shops.

Personal Reflection:

Day 8 — Learn as You Earn

Principle: Earning and learning go hand-in-hand.
Explanation: You don’t have to be an expert to begin. In fact, doing something now
will teach you faster than waiting.

Ilustration (U.S. version):A high schooler in rural Kansas began fixing cracked
phone screens after watching tutorials online. His early jobs weren’t perfect, but with
every repair he improved. Now, he’s the go-to guy in town for tech fixes.

Personal Reflection:

Day 9 — Partner with a Person, Not Just a Plan

Principle: A trustworthy partner can double your reach.
Explanation: Many businesses grow faster when two people combine their skills, trust,
and time. Choose character over charisma.

Ilustration (U.S. version):Two cousins in South Carolina started a mobile car wash.
One handled scheduling and payments; the other detailed vehicles. Their teamwork and
trust helped them expand from 3 cars a weekend to over 20. Personal Reflection:

Personal Reflection:



Day 10 — Reinvest the First Profits

Principle: Don’t consume the seed.
Explanation: It’s tempting to spend early profits, but reinvesting them creates stability
and scale.

Illustration (U.S. version): A teen in Phoenix made her first $200 selling handmade
earrings on Etsy. Instead of buying clothes, she bought better tools and packaging. Her
sales doubled, and she now ships nationwide.

Personal Reflection:

Side Hustle & Bigger Projects (Days 11—20)

Day 11 — Build Around a Skill

Principle: Businesses thrive when built around what you’re good at.
Explanation: Your unique skills — sewing, fixing, coding, speaking — can become the
foundation of a side hustle.

IMlustration (U.S. version): A retired mechanic in Ohio began hosting weekend
classes on basic car care for teens and single moms. His garage turned into a paid
learning hub — and a community builder.

Personal Reflection:

Day 12 — Treat It Like a Business

Principle: Take your idea seriously.
Explanation: Keep records. Track costs. Be dependable. A hobby becomes a business
when you treat it like one.

IMlustration (U.S. version): A woman in Sacramento started baking sourdough
bread during the pandemic. She created a logo, printed labels, tracked expenses, and
named her weekly drops. Local restaurants took notice — and placed wholesale orders.

Personal Reflection:




Day 13 — Create Something Repeatable

Principle: Systems create freedom.

Explanation: If your process works once, make it work again and again. Repeatable
systems build consistency and reliability.

Illustration (U.S. version): A dog groomer in Tampa developed a 3-step cleaning
and clipping process. She trained her teenage son to follow the same method — now she
takes more clients while he handles walk-ins.

Personal Reflection:

Day 14 — Think in Units, Not Hours

Principle: Sell products or packages, not just time.

Explanation: Earning per hour limits you. But creating something that can be sold
again and again multiplies your potential.

IMustration (U.S. version): A freelance graphic designer in Seattle stopped billing
hourly and began offering flat-rate logo and branding packages. With clear tiers and
timelines, she worked faster — and earned more.

Personal Reflection:

Day 15 — Don’t Just Sell Products — Solve Problems

Principle: People pay to have their problems solved.
Explanation: Shift your mindset: don’t push a product, offer a solution.

Ilustration (U.S. version): A man in Pittsburgh was struggling to sell his handmade
storage bins online. He changed his message from “wooden boxes” to “decluttering tools
for small apartments.” His sales increased immediately.

Personal Reflection:



Day 16 — Build Customer Trust

Principle: Trust is more valuable than marketing.
Explanation: People return to businesses they trust. Show up on time. Keep your
word. Deliver good service.

Illustration (U.S. version): A woman in Nashville started pet-sitting. She sent photo
updates and left thank-you notes. Within three months, her reputation spread through
the neighborhood Facebook group — and her bookings were full for weeks.

Personal Reflection:

Day 17 — Design with Excellence

Principle: Stand out with quality.
Explanation: In a competitive market, quality work speaks louder than loud
marketing.

IMustration (U.S. version): A teenager in New Mexico sold handmade candles at
craft fairs. Instead of basic packaging, she used recycled glass, custom scents, and hand-
lettered labels. Her candles became a local favorite.

Personal Reflection:

Day 18 — Multiply Yourself

Principle: Teach someone what you do.
Explanation: Training others frees you to scale. You work on the business, not just in
it.

IMustration (U.S. version): A man in Detroit ran a home cleaning service. He taught
two friends his methods, created checklists, and launched a team. Now he handles
scheduling while his crews work across the city.

Personal Reflection:



Day 19 — Explore Digital Platforms

Principle: Your phone is a tool for income.
Explanation: Social media, WhatsApp, TikTok, and online marketplaces are powerful
for marketing and sales.

Illustration (U.S. version): A young mom in Austin started selling thrifted clothing
online. She styled outfits, shot short TikTok clips, and linked her Depop shop. Orders
came in from all over the country.

Personal Reflection:

Day 20 — Formalize Your Side Hustle

Principle: Make your business official.
Explanation: Registration, licensing, and branding open doors to bigger clients and
protect your idea.

IMustration (U.S. version): A snack vendor in Atlanta began selling at pop-up
markets. Once she registered as an LLC and got a food handler’s permit, she was invited
to join weekend festivals and community events.

Personal Reflection:

From Side Hustle to Scalable Enterprise (Days 21—31)

Day 21 — Know Your Numbers

Principle: You can’t grow what you don’t track.
Explanation: Track sales, costs, and profit margins. Use notebooks, spreadsheets, or
mobile apps — but know what’s working.

INlustration (U.S. version):

A teenager in Spokane sold custom T-shirts but wasn’t making much profit. Once he
tracked expenses (ink, shirts, shipping), he realized his prices were too low. Adjusting
them nearly doubled his margins.




Day 22 — Build a Brand

Principle: Your name and reputation matter.
Explanation: Branding isn’t just a logo — it’s the feeling people get when they think of
your business. Pick a name, create consistent packaging, and stay reliable.

Ilustration (U.S. version): A beekeeper in North Carolina named her honey
“Carolina Gold” and designed simple kraft labels with wildflower themes. Her jars stood
out on shelves — and her honey ended up in local boutiques.

Personal Reflection:

Day 23 — Embrace Mentorship

Principle: A guide helps you grow faster and avoid mistakes.
Explanation: Find someone ahead of you — and learn from their journey. Mentorship
can save years of trial and error.

Ilustration (U.S. version): A college student in Minneapolis started a mobile coffee
cart. With advice from a retired café owner, she avoided costly permit mistakes and
landed a deal to serve at university events.

Personal Reflection:

Day 24 — Build a Team, Not Just a Task List

Principle: A growing business needs more than just workers — it needs owners.
Explanation: Train others to take ownership in their role. Empower them to grow with
the business.

Ilustration (U.S. version): A landscaping business in Phoenix promoted a crew
leader to team coordinator and gave him a bonus for every new contract landed. With
pride in the outcome, the team began delivering above-and-beyond results.

Personal Reflection:



Day 25 — Raise Capital the Right Way

Principle: Not all money is smart money.
Explanation: Grow with integrity. Use savings, partnerships, microfinance, or grants
— but avoid debt traps.

Illustration (U.S. version): A group of friends in Vermont applied for a local small
business grant to fund their organic veggie co-op. They avoided high-interest loans and
kept full ownership of their idea.

Personal Reflection:

Day 26 — Diversify Without Losing Focus

Principle: Don’t put all your hope in one stream.
Explanation: Once stable, add one or two related income streams. Keep your brand
focused, but reduce your risk.

IMustration (U.S. version): A woman in Portland sold homemade granola. She later
introduced granola bars and breakfast boxes using the same ingredients and brand.
Sales grew — and she didn’t lose her niche.

Personal Reflection:

Day 27 — Solve Bigger Problems

Principle: Big problems = big opportunity.
Explanation: Think upstream. What challenges do schools, farms, churches, or local
governments face that you can help solve?

IMustration (U.S. version): A welder in Mississippi started out making patio chairs.
When he learned local schools needed safer bus stop shelters, he pitched a solution.
Within a year, he was building and installing across the district.

Personal Reflection:



Day 28 — Tell Your Story

Principle: People connect with story more than sales pitches.
Explanation: Share your journey on social media, in conversation, and through your
marketing. Let others know why you do what you do.

Ilustration (U.S. version): A woman in Chicago shared how she began her online
meal prep business after losing her restaurant job during COVID. Her vulnerability
resonated — and clients said, “I chose you because of your story.”

Personal Reflection:

Day 29 — Multiply by Training Others

Principle: Train to grow, not just to help.
Explanation: Offer internships or apprenticeships. Teach what you've learned — and
build a network of people who succeed with you.

INlustration (U.S. version): A barber in Baltimore trained local teens after school,
teaching both haircuts and customer service. One of his students now rents a chair in his
shop — and helps train others.

Personal Reflection:

Day 30 — Build for Generations

Principle: Think legacy, not just profit.
Explanation: What if your children could benefit from your business one day? Train
them. Involve them. Steward it well.

IMustration (U.S. version): A man in Kentucky opened a small auto detailing
service. He taught his daughter how to run the books and his son how to polish and prep
cars. Now they’re saving together for a larger garage.

Personal Reflection:



Day 31 — Dream Beyond Yourself

Principle: Business can be a blessing to your community.
Explanation: Don’t stop at profit. Build businesses that create jobs, solve real needs,
and give back to society.

Illustration (U.S. version): A young entrepreneur in Philadelphia started a custom
T-shirt shop and now employs four local teens. Every month, they donate shirts to
shelters and nonprofits — and the impact speaks louder than ads ever could.

Personal Reflection:



Bonus Section: Character of the Entrepreneur

Generating income is important — but so is becoming the kind of person who can
handle it well.

The last 31 days have focused on practical steps: how to start small, spot opportunity,
take initiative, and grow a business. But without strong character, even the best ideas
can fall apart.

This bonus section is about the kind of person you’re becoming as you build.

Here, you’ll explore ten essential traits that every thriving entrepreneur needs — things
like honesty, discipline, resilience, humility, and vision. These are more than good ideas.
They’re foundations that keep your work strong when money is tight, clients are few, or
growth is slow.

Because at the end of the day, your business may succeed or fail — but your character
will remain.

So before you move on, take ten more days to strengthen the inside — not just the
outside — of your income journey.

You’ll be glad you did.

Day 32 — Integrity Over Income

Principle: Character is more valuable than cash.
Explanation: Cutting corners might bring quick money, but it destroys long-term
trust. Entrepreneurs with character win slowly — and last longer.

Ilustration (U.S. version): A man running a mobile phone repair service in
Milwaukee discovered an expensive ring under a customer’s case. He returned it without
hesitation. That customer later referred him to a local business for bulk device contracts.

Personal Reflection:




Day 33 — Be Faithful in the Small

Principle: What you do with a little reveals what you’ll do with more.
Explanation: Trustworthiness is built in daily decisions — how you handle time,
money, and responsibility.

Ilustration (U.S. version): A high school student in rural Nebraska kept perfect
records of lawn care appointments, even during a slow season. One neighbor noticed —
and invited him to manage a property he owned in the next town over.

Personal Reflection:

Day 34 — Show Up, Even When It’s Hard

Principle: Discipline today brings reward tomorrow.
Explanation: Success is often about consistency, not genius. Being dependable —
especially when no one is watching — is rare, and that’s why it matters.

Iustration (U.S. version): A woman in Pittsburgh opened her seamstress shop
every morning at 7 a.m., even when customers were sparse. One early riser noticed her
commitment — and soon sent in a weekly order from a theater company.

Personal Reflection:

Day 35 — Excellence Speaks Loudly

Principle: Let your work become your reputation.
Explanation: People remember quality. You don’t need a billboard when your product
or service is done with excellence — it markets itself.

Illustration (U.S. version): A bike mechanic in Boulder added a free tire check for
returning customers. His attention to detail became a local talking point — and cyclists
started referring one another.

Personal Reflection:



Day 36 — Speak Truth in Business

Principle: A lie is heavy to carry — the truth sets your work free.
Explanation: Every time you're honest, you build invisible capital: trust. Misleading
prices, over-promising, or hiding delays damages what really matters — your name.

Illustration (U.S. version): A mural artist in Queens told a client she needed extra
time to perfect the finish. Instead of walking away, the client praised her transparency —
and connected her with a nonprofit building beautification campaign.

Personal Reflection:

Day 37 — Be Generous With Opportunity

Principle: Open doors for others as you grow.
Explanation: The best entrepreneurs don’t just create income — they create
opportunity. Empower someone else. Give them a start. That’s real wealth.

Iustration (U.S. version): A food truck owner in Dallas gave a college student a
chance to run the register on weekends. That student later launched a truck of his own
— and now mentors other culinary hopefuls.

Personal Reflection:

Day 38 — Practice Humility in Success

Principle: The higher you rise, the lower your heart should go.
Explanation: Success is loud — but humility whispers. Entrepreneurs who stay
teachable, grateful, and grounded earn more than money: they earn respect.

IMustration (U.S. version): A bakery owner in Savannah still swept the front walk
each morning, even after hiring help. When asked why, she said, “I never want to forget
what it took to open the doors.”

Personal Reflection:



Day 39 — Learn From Failure Without Quitting

Principle: Failure is not the end — it’s a teacher.
Explanation: Every entrepreneur stumbles. What matters is learning from the lesson.
Keep going. Keep growing.

Ilustration (U.S. version): A man in Oregon launched a handmade kayak business
— but his first few models were too heavy to sell. Rather than quit, he tweaked the
design, studied material science, and returned with a better product that now sells
nationwide.

Personal Reflection:

Day 40 — Use Your Platform to Serve Others

Principle: Build something that makes life better for others.
Explanation: Business isn’t just about profit. It’s about people. Think beyond yourself
— serve your community, your team, and your customers.

Illustration (U.S. version): A coffee shop owner in Indianapolis hired teens from the
local high school and gave away leftover pastries to the shelter next door. Her regulars
often said, “I come here because you care.”

Personal Reflection:

Day 41 — Remember Who You’re Becoming

Principle: Business shapes your product — and your soul.
Explanation: Don’t just ask, “What am I building?” Ask, “Who am I becoming?” Your
habits, words, and decisions are forming a legacy — make it count.

IMustration (U.S. version): A woman in Salt Lake City ran a wedding planning
business. Each Sunday night, she asked herself: “Was I kind this week? Was I fair?” Her
profits grew — but more importantly, her peace did too.

Personal Reflection:



Closing Chapter: The Value of the Entrepreneur

In many parts of the U.S., financial stress feels like a silent weight. Rent climbs faster
than wages. Good jobs require degrees people can’t afford. Some feel stuck — juggling
two part-time gigs, side hustles, and still falling short.

But where some see a wall, the entrepreneur sees a door.

Entrepreneurs are wired differently. They don’t wait for perfect conditions — they take
initiative. They see a dusty garage and imagine a startup. They hear a neighbor complain
about a need and offer a solution. They look at a struggling community and think, “What
if I could build something here that changes things?”

In a culture where many are waiting to be hired, the entrepreneur becomes the one
doing the hiring. That changes everything.

Jobs are more than income. They create dignity. Structure. Purpose. Entrepreneurs
bring that dignity within reach. A food truck gives a high schooler a part-time job. A
cleaning service hires a single mom. A handyman business teaches a teenager how to
work with his hands.

If you're starting something — even small — you're already part of the solution.

Every time you build with integrity, every time you reinvest your earnings, every time
you train or mentor someone new, you're not just making money — you’re shaping the
future.

You're not just an income generator.
You’re a builder. A creator. A contributor.
And that matters.

So keep going. The ideas you're growing today may one day employ your kids, bless your
neighbors, or spark something much bigger than you imagined.

Because in America — just like anywhere — the future belongs to those who dare to
build it.







